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The Trainer

Mr. Lee specializes in HDB and private property conveyancing. He also advises on various real estate legal

matters, including HDB, private residential properties, mortgages, and wills.

As an invited speaker and trainer, Mr. Lee conducts ad-hoc talks and seminars on general conveyancing, legal

issues in real estate and mortgages, and legal matters related to wills, including will writing and the Singapore

residency schemes.



Understanding the Law of Agency, Lasting Power of Attorney, and Power of Attorney is crucial for real

estate salespersons. These legal concepts define the roles, responsibilities, and authority of agents,

which are fundamental in real estate transactions. Familiarity with these laws helps salespersons to

navigate the complexities of client representation, ensuring that they act within legal bounds and

avoid potential disputes. This knowledge also empowers them to handle transactions involving

clients who may be incapacitated or unavailable, providing a seamless service. Therefore, a

comprehensive understanding of these legal principles is essential to mitigate risks and maintain

professionalism in the real estate industry.

Introduction



Understand the Law of Agency

What is a Lasting Power of Attorney?

Types of Powers and Forms under Lasting Power of Attorney

Validity of Lasting Power of Attorney 

What is a Power of Attorney?

Types of Powers under Power of Attorney

Validity of Power of Attorney

Learning outcome



Who Should Attend

This workshop is designed for all salespersons involved in transactions, aiming to impart a

foundational understanding of the Law of Agency, Lasting Power of Attorney, and the Power of

Attorney. Participants will gain valuable insights to enhance their advisory skills, enabling them to

better serve their clientele and navigate real estate transactions smoothly, thereby minimizing

potential complications


